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Approach

INTRODUCTION

As active owners of the companies in which we invest, stewardship is an integral component of our investment process. As 
fiduciaries, we are committed to effective stewardship of the assets we manage on behalf of our clients. We embrace responsible, 
active ownership by engaging with investee companies and through voting proxies—and by doing both in a manner that we believe 
will maximise the long-term value of our investments. 

This Engagement Approach, in conjunction with the Allspring Proxy Voting Policy and Procedures, sets out how we conduct our 
company-wide engagement activities and how we comply with the EU Shareholder Rights Directive II (EU 2017/828) (SRD II). 

Philosophy and approach to engagement

Stewardship gives us the platform to use our voice as a long-
term investor to strongly encourage companies to commit to 
and continually improve upon their sustainability practices 
related to material environmental, social and governance (ESG) 
issues, as we believe this is a critical element in maximising risk-
adjusted shareholder returns for investors. 

Our motivation for engagement originates from a strong desire to 
both deepen our knowledge of investee companies to which we 
allocate our clients’ capital and, where appropriate, take action 
to help protect invested capital. Importantly, our investment 
teams that conduct fundamental analysis across equities and 
fixed income engage alongside our Stewardship team to share 
perspectives and create strong alignment of views. We recognise 
that there are many influences on the value of equity and fixed 
income instruments, and we attempt to identify, monitor and 
engage on those sustainability issues that have the most 
material impact.

Along with having a company-wide stewardship platform, we 
are structured with many specialised investment teams that 
conduct their own fundamental research, which includes 
engaging with company management. Given our structure, 
we believe engagement activities are the responsibility of 
our investment teams and our Stewardship team, with robust 
collaboration between them.
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Engagement Approach

Our inclusive approach is a key differentiator of how we 
engage. The Stewardship team organises and leads company-
wide engagements that also include many of our specialised 
investment teams. By bringing together our fundamental equity 
and fixed income investment professionals in a cross-asset-class 
and cross-regional structure, we leverage the deep fundamental 
research and perspectives of our investment teams and the ESG 
expertise of our Stewardship team.

Engagements can be categorised by who leads the 
engagement and the format for the engagement.

01 ESG engagements led by the Stewardship team:
 defined as in-depth, multi-year programmes of repeat 
interactions on material ESG topics with larger, typically 
global, organisations. These interactions will bring 
together perspectives from across the company, 
including those from our fundamental equity and fixed 
income teams. 1

02 ESG engagements led by an investment team:
 defined as multi-quarter to multi-year programmes of 
repeated one-on-one meetings with investee companies 
where ESG topics are part of a broader agenda or the 
focal point of the meetings. These meetings typically do 
not involve the Stewardship team. 

03 ESG communications conducted by an investment team:
 defined as lighter-touch, point-in-time interactions 
with investee companies or issuers outside of a one-
on-one meeting, which may occur through email or by 
participating in broader audience events such as an 
Investor Day webinar. These communications do not 
involve the Stewardship team.

There is a corresponding ESG taxonomy in a research and 
communication tool we use that enables tracking of all 
three types of our engagements as defined above. The 
Stewardship team has a unique set of tags dedicated to the 
ESG engagements they lead, as do the fundamental investment 
teams that conduct their own ESG engagement meetings and 
communications independently.

Quarterly Stewardship and Engagement Forum

Our Quarterly Stewardship and Engagement Forum (forum) 
facilitates partnership across the investment platform and 
supports the strategic direction of our stewardship efforts. 
The forum meets quarterly to enhance coordination and 
collaboration regarding engaging companies on ESG issues, 
to collect input on strategic priorities for stewardship 
and to identify ways to improve partnership and enhance 
communication. The forum enables input from all equity 
and fixed income teams on the evolution of our approach to 
strategic engagements. It also allows us to tap our fundamental 
teams on specific engagements, providing a unified Allspring 
team to companies that harnesses the scale of our overall 
invested assets in companies. In turn, this advantage enables 
us to have enhanced access to companies’ senior management 
and board members.

Establishing engagement priorities

For the company-wide engagements led by our Stewardship 
team, our approach to engagement with investee companies 
balances proactive, strategic themes with the flexibility to 
adapt engagements on a case-by-case basis. We summarise our 
approach to engagement as follows:

01 Uncovers financially material ESG issues and leverages 
our proprietary ESG tools, described below, to identify 
leaders and laggards

02 Balances engagements on strategic ESG themes with 
the flexibility to accommodate companies on a case-
by-case basis as issues or controversies arise

03 Leverages proprietary research and frameworks, such as 
climate change and water management 

1. Allspring’s Systematic teams may also take part in this type of in-depth engagement but do not conduct types 2 and 3 above.
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Strategic ESG Themes

Annually, the Stewardship team sets a strategic plan for thematic engagement. In the fourth quarter of each year, we issue a survey 
to our investment professionals to solicit their perspectives and opinions on topical, material ESG issues and current market events. 
Once themes are identified, we then map the materiality of ESG priority issues to industries and sectors of interest, as illustrated by 
the following example:

CLIMATE 
CHANGE

WATER 
MANAGEMENT 

& RISK

PLASTICS & 
CIRCULAR 
ECONOMY

WORKFORCE 
DIVERSITY

HUMAN 
RIGHTS IN 

SUPPLY CHAIN
CONTENT 

GOVERNANCE
CORPORATE 

GOVERNANCE

Airline OEMs l l l l l l l

Airlines l l l l l l l

Auto OEMs l l l l l l l

Chemicals l l l l l l l

Financials l l l l l l l

Food & agriculture l l l l l l l

Media l l l l l l l

Metals & mining l l l l l l l

Utilities l l l l l l l

KEY l  Most material l  Somewhat material l  Least material

Our Stewardship team then leads the prioritisation of which 
companies to focus on within the strategic themes established. 
The team screens our investment portfolios to flag laggards 
and leaders on material ESG issues through our proprietary 
analytical frameworks, such as ESGiQ and Climate Transition 
Scores (discussed below). Potential engagement targets are 
then prioritised by impact potential, which is determined by 
assessing the company’s systemic importance to the issue, its 
significance in our aggregate exposure across the investment 
platform, its potential significance in portfolio-level exposure 
and its willingness to commit to change.

Adaptive engagements

We also contextualise individual strategies and teams into 
the overall company-wide Allspring engagement strategy. We 
believe it is necessary to be somewhat flexible and pragmatic 
in order to accommodate cross-asset-class, cross-geographical 
imperatives and be inclusive of our many investment teams 
and styles. For instance, aggregate exposure alone will not be a 
beneficial lens to capacity-constrained strategies such as small-
cap equities, and high yield will have smaller absolute but still 
important positions within various strategies. 

We need to be responsive and able to react to controversies or 
unexpected themes that emerge for particular companies, such 
as allegations of egregious misconduct, or that affect a cross-
section of companies, such as industry-specific regulations. 

Companies will make requests to engage with us related to their 
proxies and or to discuss strategic sustainability topics. We may 
accept or decline these requests based on our evaluation of the 
following considerations: 

• Do our thematic ESG priorities resonate as material to the 
company?

• Are any Allspring investment strategies significantly invested 
in the company at the company-wide or portfolio levels?

• If the request relates to their proxy, is there an opportunity 
for us to clarify any information related to a proposal that 
may further inform our proxy vote?

In-depth engagement led by the Stewardship team is not 
conducted separately for equities and fixed income. We believe 
the perspectives shared across our investment professionals are 
beneficial to our collective effort. We do acknowledge, however, 
that there might be different perceptions of material ESG 
risks and opportunities depending on what part of the capital 
structure our analysts and portfolio managers are focused on.
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Assessing engagements

The outcomes of our engagements are expressed in terms of 
“positive, neutral and negative” versus expectations before the 
meeting. There is nuance and context to each engagement, 
however, and the framing of a company’s commitments to us 
and our expectations for next steps are captured in the “future 
focus” section of our engagement notes. Because engagements 
tend to transpire over a period of time, most of our engagement 
activity is classified as “in flight” given the longevity of our 
company-wide platform. 

Leveraging ESG research in stewardship 

The Stewardship team shares a common ESG toolbox with 
respect to the ESG-research vendors that serve the company. 
Whilst the ESG information that we procure is beneficial, its 
utility on its own is limited. We combine multiple third-party 
perspectives with our own expertise to construct decision-
useful research and assessment tools. 

For example, we have designed a proprietary rating framework 
to assess material ESG risk factors called ESG Information 
Quotient (ESGiQ). Our methodology enhances data from third-
party providers to provide breadth, whilst our analysts’ in-depth 
sector knowledge and expertise add depth and timeliness. 

There are two main components of our ESGiQ score:  

01 A proprietary quantitative score that’s distilled from 
multiple independent ESG datasets 

02 An in-house qualitative score based on our analysts’ 
assessments of risk exposure, risk management and 
trend/outlook

The qualitative ESGiQ score and trend is particularly useful 
to the Stewardship team in identifying laggard and leader 
candidates for engagements. By design, it reflects our 
judgement of risk exposure and management, with low 
qualitative scores indicating lagging ESG companies and high 
qualitative scores reflecting leading ESG companies. 

ESGiQ is one of several proprietary asset-class-specific and use-
case-specific frameworks to help investment teams formulate 
a rounded assessment of their investment universe from a 
sustainability perspective.

TOOLS
ESQIQ 
CORPORATE

CLIMATE 
TRANSITION 
SCORE

SDG 
LENS

ESGIQ 
SOVEREIGN

Description Broad ESG risk 
assessment

Climate 
readiness 
assessment

Impact 
assessment

Broad 
ESG risk 
assessment

Asset-class 
applicability Equities, credit Equities, 

credit
Equities, 
credit

Sovereign 
bonds

Geographic 
reach Global Global Global Global

These tools facilitate identifying themes and opportunities 
for engagement activities depending on the facts and 
circumstances at hand in addition to their utility in investment 
research and portfolio management. 

Conflicts of interest 

Our commitment as a fiduciary is to place the interests of our 
clients first and to identify and manage any actual or potential 
conflicts of interest, including those arising from investee 
engagement. 

We have established and implemented effective conflict-of-
interest arrangements that are appropriate to the size, nature, 
scale and complexity of our business. We have various relevant 
company-wide policies, among them the Allspring Code of 
Ethics, whereby all employees must always observe the highest 
standards of business conduct and follow all applicable laws 
and regulations. The Allspring Conflicts of Interest and Outside 
Business Activities Policy requires our employees to commit 
to avoid, mitigate or appropriately resolve both conflicts of 
interest and situations that create the perception of a conflict 
of interest. 
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We always seek to place the interests of our clients first and 
to identify and manage any actual or potential conflicts of 
interest, including those that arise from engagement. We act 
as a fiduciary with respect to our asset management activities 
and therefore we must act in the best interest of our clients and 
address conflicts that arise.

One such conflict of interest that may arise is whether we have 
other relationships with corporate issuers in which we invest. 
This type of conflict is generally mitigated by the information 
barriers between us and our affiliates and our commitment as a 
fiduciary to exercise independent judgement in our investment 
process.

Finally, there is also the issue of how we manage conflicts of 
interest potentially arising between our vendors who provide 
us with ESG research and the relationships they have with 
corporate issuers. We have placed heightened attention to 
this issue in the case of our proxy advisor, ISS, by demanding 
more transparency of the significant relationships that ISS has 
in its other lines of business that provide services to corporate 
issuers. 

Escalation 

As long-term active investors, we take a pragmatic and 
patient approach to engagement in an effort to build mutual 
understanding that can drive effective results with issuers in 
which we invest. Through collaborative interaction with our 
portfolio management teams, who have deep knowledge and 
relationships with investee management, our Stewardship team 
assesses each engagement opportunity on its individual merit. 
Decisions to escalate may be informed by multiple constituents, 
including analysts, portfolio managers, Allspring senior 
leadership and members of the Stewardship team.

Should we conclude that an investee has material deficiencies, 
our initial course of action would be to communicate 
our concerns to company management and provide our 
expectations for improvement. Ultimately, our progress 
on stewardship efforts may affect our investment teams’ 
fundamental assessment of these companies and, in turn, 
our portfolio managers’ willingness to maintain or exit our 
investment positions.

Collaborative engagements

We believe we have influence given our size and the breadth of 
asset classes we manage. As a result, most of our engagements 
are conducted privately. However, we may identify select 
industry partnerships and collaborations as opportunities 
to amplify our voice on a common agenda, such as climate 
change. We are participating in the following industry 
collaborative engagement initiatives:

01 Climate Action 100 + (CA100+) 2 :  we joined the 
CA100+ because we believe it is critical for companies 
to understand their climate-related risks and evolve 
their business strategies accordingly. We want to 
stand as committed partners with our clients who 
are also participating in the initiative. As part of 
our commitment to CA100+, we are leading an 
engagement with a large global construction materials 
company based in an emerging market.

02 Farm Animal Investment Risk and Return (FAIRR) 3 :
 following discussion with FAIRR in 2021, and in line 
with our new thematic engagement topic (food 
systems) set at the end of last year, in 2022 we joined 
the FAIRR initiative. FAIRR is a global network of 
investors addressing ESG issues in protein supply 
chains. Along with providing related research and data 
to investor members, FAIRR organises collaborative 
investor engagements with companies on topics such 
as labour risk in global meat supply chains, biodiversity 
and climate risks in food-related industries. 

Engagement reporting

The Allspring Stewardship team is committed to providing 
transparency regarding our proxy and engagement activities. 
Each year, we produce an annual stewardship report that is 
published on our website. We work with clients to meet their 
individual reporting requirements for proxy and engagement 
activities, including proxy voting records for their accounts and 
rationale for votes or areas of engagement.  

We also disclose this Engagement Approach and our Proxy 
Voting Policy and Procedures on our website.  

2. Climate Action 100+ is an investor-led initiative to ensure the world’s largest corporate greenhouse gas emitters take necessary action on climate change.

3. The FAIRR Initiative (FAIRR) is a collaborative investor network that raises awareness of the environmental, social and governance risks and opportunities in the global 
protein supply chains. NOVEMBER 2023
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This information is a marketing communication, unless stated otherwise, for professional, institutional or qualified clients/investors (as defined by the local regulation in the respective jurisdiction). Not for retail use. 

THIS MATERIAL DOES NOT CONSTITUTE AN OFFER OR SOLICITATION IN ANY JURISDICTION OR TO ANY PERSON WHERE IT WOULD BE UNAUTHORISED OR UNLAWFUL TO DO SO. 

Past performance is not a guarantee or reliable indicator of future results. Any past performance, forecast, projection, simulation or target is indicative and not guaranteed. All investments contain risk. The 
value, price or income of investments or financial instruments can fall as well as rise and is not guaranteed. You may not get back the amount originally invested. Your capital may be at risk.

Allspring Global Investments TM  (Allspring) is the trade name for the asset management companies of Allspring Global Investments Holdings, LLC (Allspring Holdings), a holding company indirectly owned by 
certain private funds of GTCR LLC and Reverence Capital Partners, L.P. Unless otherwise stated, Allspring is the source of all data (which is current or as of the date stated); content is provided for informational 
purposes only with no representation regarding its adequacy, accuracy or completeness and should not be relied upon; views, opinions, assumptions or estimates are not necessarily that of Allspring Holdings, 
Allspring or their affiliates and are subject to change without notice; and this communication does not contain investment advice, an investment recommendation or investment research, as defined under local 
regulation of the respective jurisdiction. 

Distribution in the United States:  Allspring companies include, but are not limited to, Allspring Global Investments, LLC, and Allspring Funds Management, LLC. Certain products managed by Allspring entities 
are distributed by Allspring Funds Distributor, LLC (a limited-purpose broker-dealer and Member FINRA/SIPC). Associated with Allspring is Galliard Capital Management, LLC (an investment advisor that is not 
part of the Allspring trade name/GIPS company). 

Distribution in the United Kingdom (UK), European Economic Area (EEA) and Switzerland:  Allspring companies include, but are not limited to, Allspring Global Investments (UK) Ltd. (Allspring UK), an 
investment management company authorised and regulated by the UK Financial Conduct Authority (FCA), and Allspring Global Investments Luxembourg S.A. (Allspring Luxembourg), authorised and regulated 
by the Commission de Surveillance du Secteur Financier. Allspring Luxembourg has branches in Frankfurt, Paris and Milan and is allowed to provide services on a cross-border basis in the EEA. This material 
has been approved for distribution in the UK by Allspring UK for the purposes of Section 21 of the Financial Services and Markets Act 2000 (FSMA). Allspring UK does not provide services to retail clients, 
the FSMA rules for retail clients will not apply and the United Kingdom Financial Services Compensation Scheme is not available. Unless otherwise stated, information does not contain investment advice, an 
investment recommendation or investment research as defined under FCA regulations or the Markets in Financial Instruments Directive (Directive 2014/65/EU (MiFID II) and therefore does not comply with the 
requirements for the provision of such services. For professional investors only. Recipients who do not wish to be treated as professional should notify their Allspring contact immediately. 

Distribution in the United Arab Emirates (excluding Dubai International Financial Centre and Abu Dhabi Global Market):  Allspring companies include, but are not limited to, Allspring Global Investments 
(UK) Ltd. (Allspring UK), an investment management company authorised and regulated by the UK Financial Conduct Authority; Allspring Global Investments Luxembourg S.A. (Allspring Luxembourg), 
authorised and regulated by the Commission de Surveillance du Secteur Financier; and Allspring Global Investments, LLC. This material is intended for professional clients (defined by DFSA). This material 
and the information contained herein do not (intend to) constitute a public offer in the United Arab Emirates (UAE) and should not be construed as such. The material is offered to a limited number of exempt 
investors in the UAE who fall under one of the following categories of non-natural qualified investors: 1. an investor that is able to manage its investments on its own, namely the federal government, local 
governments, government entities and authorities or companies wholly owned by any such entities; international entities and organisations; or a person licensed to carry out a commercial activity in the UAE, 
provided that investment is one of the objects of such person, or 2. an investor who is represented by an investment manager licensed by the Securities and Commodities Authority (SCA), each a non-natural 
qualified investor. The materials have not been approved by or licensed or registered with the UAE Central Bank, the SCA, the DFSA, the Financial Services Regulatory Authority or any other relevant licensing 
authorities or governmental agencies in the UAE (the authorities). The authorities assume no liability for any investment that the named addressee makes as a non-natural qualified investor.

Distribution in Australia:  Allspring Global Investments (UK) Ltd. (Allspring UK) is exempt from the requirements to hold an Australian financial services licence under the Corporations Act 2001 in respect of 
the financial services it provides to wholesale clients in Australia. Allspring UK is regulated and supervised by the Financial Conduct Authority under the laws of the United Kingdom, which differ from Australian 
laws. Allspring Global Investments, LLC (Allspring Investments), is exempt from the requirements to hold an Australian financial services licence under the Corporations Act 2001 in respect of the financial 
services it provides to wholesale clients in Australia. Allspring Investments is regulated by the United States Securities and Exchange Commission under US laws, which differ from Australian laws.

Distribution in Brunei:  Allspring does not have a banking license under the Banking Order 2006, or a capital market services license under the Securities Markets Order 2013 to provide investment advice to 
clients in, or to undertake investment business in, Brunei. By requesting financial services from Allspring, you agree, represent and warrant that you are engaging our services wholly outside Brunei and subject 
to the laws of the contract governing the terms of our engagement. This document does not constitute an offer or an advertisement within the meaning of the Securities Markets Order 2013 and shall not be 
distributed or circulated to any person in Brunei.  

Distribution in New Zealand:  this information does not constitute an offer of financial products for issue requiring disclosure to an investor under Part 3 of the Financial Markets Conduct Act 2013 (N.Z.) (the 
Financial Markets Conduct Act (N.Z.)) or an offer of any other financial services requiring disclosure under the Financial Markets Conduct Act (N.Z.). Allspring is not offering or selling any financial products or 
financial services to any persons in New Zealand other than from offshore and other than to a person who is an “investment business” within the meaning of clause 37 of Schedule 1 of the Financial Markets 
Conduct Act (N.Z.), or meets the investment activity criteria specified in clause 38 of Schedule 1 of the Financial Markets Conduct Act (N.Z.), or is “large” within the meaning of clause 39 of Schedule 1 of the 
Financial Markets Conduct Act (N.Z.), or is a government agency within the meaning of clause 40 of Schedule 1 of the Financial Markets Conduct Act (N.Z.). 

Distribution in Singapore:  this advertisement has not been reviewed by the Monetary Authority of Singapore. This material and the information contained herein are for general information only. Nothing in 
this material is to be construed as an offer, solicitation or recommendation to buy or sell or subscribe for any security, unit in a fund or any other financial product or instrument or to enter into any transaction 
or to participate in any particular trading or investment strategy. This material does not constitute a prospectus, information memorandum, offering document or any other document required to be approved 
by, registered with or lodged with the Monetary Authority of Singapore. This material and the information contained herein do not constitute investment advice nor take into account the specific investment 
objectives, financial situation or particular needs of any person. Please seek advice from your professional advisor(s) before making any financial or investment decisions. This material and the information 
contained herein are directed only at, and intended only for, institutional investors and accredited investors (both as defined under the Securities and Futures Act 2001 of Singapore) and other classes of 
investors for which Allspring Global Investments (Singapore) Pte. Ltd. (Allspring Singapore), a capital markets services licence holder for fund management regulated by the Monetary Authority of Singapore, is 
licensed to serve. This material and the information contained herein are not intended for, and should be disregarded by, any retail investor. 

Distribution in Hong Kong:  this document is distributed in Hong Kong by Allspring Global Investments (Hong Kong) Ltd., which is a Hong Kong–incorporated company licensed and regulated by the Securities 
and Futures Commission to carry on Types 1 and 4 regulated activities, as defined in the Securities and Futures Ordinance (Cap. 571 The Laws of Hong Kong; the SFO), subject to the following conditions: it 
shall not hold client assets and it shall provide services only to professional investors (the terms “hold”, “client assets” and “professional investors” are as defined in the SFO and its subsidiary legislation). There 
may be information relating to funds that are not authorised for retail distribution and are available only to qualified professional investors. This document is not intended for, and should not be relied on by, any 
person other than professional investors (as defined in the SFO or the Securities and Futures (Professional Investor) Rules (Cap. 571D of The Laws of Hong Kong)). Neither the issue of this document nor the 
information contained in it has been approved or reviewed by any regulatory authority in Hong Kong. 

Distribution in South Korea:  this document is distributed in the Republic of Korea by Allspring Global Investments, LLC, which is registered with the Financial Services Commission pursuant to the Financial 
Investment Services and Capital Markets Act (the Act) to conduct investment advisory and discretionary investment business with qualified professional investors (as defined in the Act). This document is not 
intended for, and should not be relied on by, any person other than qualified professional investors.

Distribution in Japan:  this information is a marketing communication, unless stated otherwise, for “qualified institutional investors”, as defined in Article 10 of the Cabinet Office Ordinance on Definitions under 
Article 2 of the Financial Instruments and Exchange Act of Japan. Not for retail use. This material and the information contained herein does not constitute and is not intended to constitute investment advice or 
an offer of securities and accordingly should not be construed as such. Any products or services referenced in this material may not be licensed or registered in all jurisdictions, and, unless otherwise indicated, 
no regulator or government authority has reviewed this material or the merits of the products and services referenced herein. This material and the information contained herein have been made available 
in accordance with the restrictions and/or limitations implemented by any applicable laws and regulations. This material is directed at and intended for “qualified institutional investors”, as defined in Article 
10 of the Cabinet Office Ordinance on Definitions under Article 2 of the Financial Instruments and Exchange Act of Japan. This material is provided on a confidential basis for informational purposes only and 
may not be reproduced in any form. Allspring does not provide tax, legal or accounting advice, and this material does not take an investor’s personal investment objectives or financial situation into account. 
Before acting on any information in this material, prospective investors should inform themselves of and observe all applicable laws, rules and regulations of any relevant jurisdictions and obtain independent 
advice if required. This material is for the use of the named addressee only and should not be given, forwarded or shown to any other person (other than employees, agents or consultants in connection with the 
addressee’s consideration thereof). 
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Distribution in China:  this material may not be provided, sold, distributed or delivered, or provided or sold or distributed or delivered to any person for forwarding or resale or redelivery, in any such case 
directly or indirectly, in the People’s Republic of China (the PRC, excluding Hong Kong, Macau and Taiwan) in contravention of any applicable laws. This material does not constitute an offer to sell or the 
solicitation of an offer to buy anything referred to in the material, expressly or implied, in the PRC (excluding Hong Kong, Macau and Taiwan) to any person to whom it is unlawful to make the offer or solicitation 
in the PRC. 

Distribution in Taiwan:  any investment management and advisory services will be provided by Allspring, which does not hold the required licences under the Taiwan law. The provision of any investment 
management and advisory services has not been and will not be approved by the Financial Supervisory Commission of Taiwan. Any transaction will be consummated outside of Taiwan. The clients within the 
territory of Taiwan may be required to comply with certain qualification requirements and restrictions as set forth in the relevant laws and regulations of the jurisdiction where Allspring is registered.

Distribution in Indonesia:  investment management and advisory services will be provided to Indonesian clients from an Allspring office located outside the territory of Indonesia. No services are provided in 
the territory of Indonesia. Allspring is not licensed under Indonesian laws or supervised by the Otoritas Jasa Keuangan. 

Distribution in Thailand:  this material, when distributed in Thailand, is intended only for institutional investors, as defined in the Notification of the Office of the Securities and Exchange Commission No. KorNor. 
43/2549 Re: Investment management not considered as private fund management dated 27 December 2006 (as may be amended). It is solely for the use of such investors and shall not be distributed, 
forwarded, passed on or disseminated to any other person. 

Distribution in Canada:  Allspring Global Investments, LLC (Allspring Investments), is not registered as an investment advisor in any of the Canadian provinces, is only authorised to provide investment advisory 
services in Canada pursuant to an exemption available to foreign investment advisors under Canada’s National Instrument 31-103 (NI 31-103) and can provide such services only to permitted clients as 
defined under NI 31-103. Allspring Investments is registered as an investment advisor with the United States Securities and Exchange Commission. Its head office is located at 1415 Vantage Park Drive, 3rd 
Floor, Charlotte, NC 28203 and, thus, substantially all of its assets are situated outside of Canada. As a result, there may be difficulty enforcing legal rights against Allspring because of the above, and investors 
are directed to Blakes Vancouver Services, Inc., Allspring Investments’ agent for service of process, in the event of any disputes at the following address, phone number and email address: Blakes Vancouver 
Services, Inc., 595 Burrard Street, Suite 2600, Three Bentall Centre, Vancouver, BC V7X 1L3; tel: +604-631-3300; e-mail lisa.marchese@blakes.com.

Distribution in the Bahamas: The information provided herein is intended solely for the designated recipient thereof. It is not an offer to the public. The information contained herein is for general informational 
purposes and is not deemed an offer to the public. Advice of local counsel in connection with information contained herein is recommended. 

Distribution in Brazil:  The information provided herein is intended solely for the designated recipient thereof. It is not an offer to the public. The information contained herein is for general informational 
purposes and is not deemed an offer to the public. Advice of local counsel in connection with information contained herein is recommended. 

Distribution in the Cayman Islands:  Allspring is not regulated in the Cayman Islands and is not licensed or otherwise authorised to carry on business, including securities investment business, in or from the 
Cayman Islands. 

Distribution in Chile:  Allspring may not offer or provide any of the products or services in Chile. Allspring is not regulated by the Chilean authorities and participation in any product or service is an offshore 
investment activity that is not subject to any Chilean supervision and is not guaranteed by any regulatory or governmental agency in Chile.  

Distribution in Mexico:  The information provided herein is intended solely for the designated recipient thereof. It is not an offer to the public. The information contained herein is for general informational 
purposes and is not deemed an offer to the public. Advice of local counsel in connection with information contained herein is recommended. 

This document contains information provided for illustrative purposes only. It is reserved exclusively for Institutional Investors and Professional Investors. Where a management professional or an investment 
company has expressed its views, these are based on current market conditions; they may differ from those of other investment companies and are subject to change without notice. Allspring Global 
InvestmentsTM is the trade name for the asset management companies of Allspring Global Investments Holdings, LLC.   © 2023 Allspring Global Investments Holdings, LLC. All rights reserved. 

Distribution in Peru:  Allspring and the services offered are subject to the laws and jurisdiction of the United States and are not regulated or supervised by any Peruvian entity or government authority.

© 2023 Allspring Global Investments Holdings, LLC. All rights reserved.

FOR INVESTMENT PROFESSIONAL, INSTITUTIONAL INVESTOR, AND QUALIFIED INVESTOR USE ONLY

ALL-11082023-oacjnd5h

mailto:lisa.marchese@blakes.com

	Engagement Approach
	INTRODUCTION
	Philosophy and approach to engagement

	Engagement Approach
	Quarterly Stewardship and Engagement Forum
	Establishing engagement priorities
	Strategic ESG Themes

	Adaptive engagements
	Assessing engagements
	Leveraging ESG research in stewardship 
	Conflicts of interest 
	Escalation 
	Collaborative engagements
	Engagement reporting



